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Closing Price:  қΣЮΜΡ

Investment Recommendation

Target price:қΣЮΣΠ

Upside: 9.8%9.

HOLD
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HOLD recommendation : Why?

Diversified  portfolio... BUT main  business suffer  from destocking  and high rivalry

M&A driving  growth ... ALTHOUGH pushing the Net Debt to EBITDA to reach 3.5x

1

2

3

COMPANY OVERVIEW FINANCIAL RISKSVALUATIONCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG

A family -owned business ... BUT at which  cost  ?



COMPANY OVERVIEW

VERTICAL INTEGRATION M&A BUSINESS SEGMENTS
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GVS is a vertical integrated manufacturer of advanced filtration solutions

VERTICAL 
INTEGRATION

Essence of business 
model (c.9% of revenues)

Local-for-local approach 

Opportunities for organic  
and inorganic  growth

B2B-B2C distribution

COMPANY OVERVIEW FINANCIAL VALUATION RISKSCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG

60%

40%

Scagliarini Family Free Float

GVS's Insider Ownership
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GVS global reach : M&A andsales

COMPANY OVERVIEW FINANCIAL VALUATION RISKSCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG

29.6%29.6%
45.9%45.9%

17.2%

7.3%

17.2%

29.6%
45.9%
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GVS business segments

Medical and laboratory sectors Automotive filters and 
components sectors

Respiratorymasksmarkets

B2B B2B - OEMS B2C

Healthcare & Life Sciences

67.1% revenues FY23E

Energy & Mobility

15.5% revenues FY23E

Health & Safety

17.4% revenues FY23E

COMPANY OVERVIEW FINANCIAL VALUATION RISKSCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG



FINANCIAL

REVENUES MARGIN NET FINANCIAL POSITION
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GVS revenues FY18-FY23

Source: company data, team elaboration

Revenues by segment
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FINANCIALCOMPANY OVERVIEW VALUATION RISKSCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG

Healthcare & Life Sciences :
Dominant revenue driver
(FY18-23 CAGR of 23%).

Energy & Mobility:
Secondary revenuedriver
(FY18-23 CAGRof т5%).

Health & Safety:
Minor revenue driver
(FY18-23 CAGR of 15%).
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M&A contribution to revenues

Source: Company data, team elaboration

Healthcare & Life Sciences: Historically 
highest M&A weight in revenues.

Health & Safety: Increased its 
magnitude through the acquisition of 
RPB.

M&A contributions

FINANCIAL

Organic sales: 71.4%of FY22 sales

Inorganic sales: 28.6%of FY22 sales

Organic Vs inorganic sales

209 227 243 274 277

64 20
13

111
100 51

0

50

100

150

200

250

300

350

400

450

FY18 FY19A FY20A FY21A FY22A

Organic M&A Disposable Masks

COMPANY OVERVIEW VALUATIONVALUATION RISKS ESG
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EBITDA margin

Source: Company data, team elaboration

M&A synergies

Decrease in FFP3 
sales

Destocking trends

Lower margins

Higher margins

FINANCIAL

GVS EBITDA and EBITDAm
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COMPANY OVERVIEW VALUATIONCOMPANY OVERVIEW FINANCIAL VALUATION RISKS ESG



Source: company data, team elaboration
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GVS peers' comparison: EBITDA margin

High EBITDA margin compared toItalian firms.

Low EBITDA margin with respect to global conglomerates.

EBITDA margin in the filtration market FY22

FINANCIALCOMPANY OVERVIEW VALUATIONVALUATION RISKS ESG



Source: Refinitiv, team elaboration
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Below the peer's average

Current loans

Credit risk GVS:BB

Peers:A-

RPBқΝΡΜШmillion

HaemotronicsқΞΟΜШmillion

GVS's credit score vs peers

FINANCIALCOMPANY OVERVIEW VALUATIONVALUATION RISKS ESG



Source: Refinitiv, team elaboration
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Trusting the debt

Net debt reduction

Limited financial firepower
Net debt/EBITDA: 3.5x

FY23E

Prioritize financial stability

FY24E-28E

Stabilizationat 3%
Difficulty to cover expenses
Net interest/debt at 6%

FY23E

Lower interest expenses

FY24E-28E

FINANCIAL
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COMPANY OVERVIEW VALUATIONVALUATION RISKS ESG

3%

3% 4%
1% 2%

6%

4%
4% 4% 3% 3%

FY18 FY19 FY20 FY21 FY22 FY23E FY24E FY25E FY26E FY27E FY28E

0%

2%

4%

6%

8%

0
5

10
15
20
25
30

Net interest % of debt



VALUATION

ASSUMPTIONS DCF RVEVA RESULTS
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An insight to valuation

Source: company data, team elaboration

DCF

Target price:қΣЮΤΦ

Upside: 12.2%.

Weight:  60%9.

EVA

Target price:қΣЮΝΠ

Upside: 1.4%.

Weight:  30%.

MULTIPLES

Target price:қΤЮΞΦ

Upside: 20.5%.

Weight:  10%9.

TARGET PRICE
қΣЮΣΠ

GVS football field

DCF EVA Multiples52 weeks
High/Low

VALUATIONCOMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG
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Top-line analysis

Source: company data, team elaboration

Healthcare & Life Sciences:
8.5% CAGR from FY23 to FY28
Hospital filter demand

Energy & Mobility:
5.7% CAGR from FY23 to FY28
Stabilization

Health & Safety:
2.5% CAGR from FY23 to FY28
RPB acquisition

VALUATION

Revenues by segment FY18-FY28
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COMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG

7%CAGR from FY23 to FY28
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Only in FY28 the EBITDAmreturns to pre-covid levels

Limited price power

Destocking trends

M&A synergies

Population aging

Source: company data, team elaboration

VALUATIONCOMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG
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Target price: қΣЮΤΦ Upside: 12.2%

WACC: 8.2%
Ke: 10.7% Kd: 4.6%

FCFF: 8.4%CAGR FY24E-30E

Source: company data, team elaboration

GVS football field

DCF EVA Multiples52 weeks
High/Low

Three-stage DCF

VALUATIONCOMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG
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Target price: қΣЮΝΠ Upside: 1.4%

WACC: 8.2%

Invested capital: 5.8%CAGR FY24E-30E

Economic Value Added (EVA)

Source: company data, team elaboration

ROIC: 9.8%

GVS football field

DCF EVA Multiples52 weeks
High/Low

VALUATIONCOMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG
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Multiples: an EV Sales and EV EBIT insight

Source: company data, team elaboration

GV

GVS football field

DCF EVA Multiples52 weeks
High/Low

Target price: қΤЮΥΡ

Upside: 9.8%GVS

EV Sales vsSales CAGR FY24E

EV/SALES

Target price: қΣЮΤΟ

Upside: 11.1%

Target price: қΤЮΥΡ

Upside: 29.8%

EV EBIT FY23E-26E

EV/EBIT

VALUATIONCOMPANY OVERVIEW FINANCIALFINANCIAL RISKS ESG
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A robust result

Bull & bear scenarios
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Source: company data, team elaboration
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Market risks

Source: company data, team elaboration

Top 15 customers

Demand risk Exchange rate risk

EUR/USD FX spot rate

RISKSCOMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION ESG

42.50%

78.80%

57.00%

0%
10%
20%
30%
40%
50%
60%
70%
80%
90%

Healthcare & Life
Science

Energy & Mobility Health & Safety



25

Firm risks

Source: company data, team elaboration

M&A 2017-2022

Revenues related to the FY of acquisition

M&A risk Credit risk

қm
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RISKSCOMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION ESG
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ESG

ENVIRONMENTAL SOCIAL GOVERNANCE
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Environmental, Social and Governance: falling behind primary rivals

SCORE 2022

B- B+

GVS Peers Average

total

E
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G

C+ 

B 

C+

B+

A-

B

COMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION RISKS ESG
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Environmental: still not enough for sustainable investments

Environmental

Accountability:

Reduction  of CO2 emissions  annually  

Commitment:

Reduction  of plastic  waste  and promotion 
of sustainability

Score:C+

SCORE 2022
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GVS Peers Average
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COMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION RISKS ESG
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Social: scores fairly

SCORE 2022

B- B+total

E

S

G

C+ 

B 

C+

B+

A-

B

Social

Working condtion :

Product responsability :

Quality, safety  and enviromental  protection

Human rights :

44% of BoD members  are women

Minimize  occupational  accidents

Overall score
C+

COMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION RISKS ESG

GVS Peers Average
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SCORE 2022

B- B+total

E

S

G

C+ 

B 

C+

B+

A-

B

Scagliarini family controlling GVS but at which cost?

Governance

Inside Ownership:

Voting rights :

Score:C+

Scagliarini Family owns 60% of 
shares

Scagliarini Family controls 75% of 
voting rights

COMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION RISKS ESG

Peers AverageGVS
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Closing Price:  қΣЮΜΡ

Investment Recommendation

Target price:қΣЮΣΠ

Upside: 9.8%9.

HOLD

1

2

3

COMPANY OVERVIEW FINANCIAL VALUATIONFINANCIAL VALUATION RISKS ESG

A family -owned business ... BUT at 
which  cost  ?

M&A driving  growth ... ALTHOUGH 
pushing the Net Debt to EBITDA to 
reach 3.5x

Diversified  portfolio... BUT main  
business suffer  from destocking  and 
high rivalry



ANNEX
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Stock price evolution тMain events 

ANNEX
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Stock price evolution тFTSE Italia Mid Cap 

ANNEX
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Income statement

ANNEX
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Cash Flow Statement

ANNEX
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Balance Sheet

ANNEX
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Financial Data

ANNEX
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Team Estimates and Consensus

GVS's teamestimates GVS guidance

EBITDAm2025: 27-28%

REVENUES 2023E-2025E

+ 4.4-5.5% -> 467-476m

ANNEX



BUSINESS OVERVIEW
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M&A and geographies

ANNEX
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M&A description since 2017

ANNEX
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M&A contribution - STT 

Acquisition  rationale :

1. Penetrate the Chinese hospitals market .

2. Expand GVS product portfolio  in the blood transfusion segment, transfusion bags in particular.

3. Cross-sell STT products to GVS international client base.

4. Streamline industrial operation, such as new combined  production plant .

ANNEX
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M&A contribution - Haemotronic

Acquisition  rationale :

1. Strenghtening  presence  in the blood infusion segment.

2. New products and technologies to be combined  with GVS products  for complete set.

3. Increase  penetration  of US market.

4. Optimize the industrial footprint and production costs .

ANNEX
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Revenues by geographies historically and 2023E

GVS's global reaches is mainly attributable  to M&A as well as 
to its international approach.
Revenues come primarily from developed countries

- North America: historically the primary market, expected 
to weight 45.9% in 2023

- Europe: second main market, expected to weight 29.6% in 
2023

- Asia: expandedwith the acquisition of STT, expected to 
weight 17.2% in 2023

- Rest of the world: expected to weight7.3%

ANNEX
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Revenues Breakdown historically

ANNEX
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Revenues Breakdown by segments 2023E

GVS's revenues are forecasted for 
2023Edirectly internally into the three business lines.

- Healthcare & Life sciences is expected to weight 
67.1%, withқΞΥΣůũŰШŸŉШƚċũĲƚ

- Energy & Mobility is expected to weight 15.5%,with 
қΣΣůũŰШŸŉШƚċũĲƚ

- Healthcare & Life Sciences is expected to weight 
ΝΤЮΠӖЯШƽŔƣőШқΤΠůũŰШŸŉШƚċũĲƚ

ANNEX
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Sub-divisions Main Products

ANNEX
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Vertical Integration

R&D:essenceof the business 
model, thanks to its 9 worldwide researchcenters the 
Companyaims to haveaccess to themost advancedtechnologies

Strategic business development : monitors new business opportunities and identifies the needs of its 
clients

Supply chain: sources of raw materialas and components, following predetermined criteria (R&D and 
ISO). Manufacturing strategy prioritizes market proximity and plant specialization

Sales and distribution : GVS sells its products both through its internal salesforce (B2B) and external 
distributors  (B2C), with the former largely predominant.

ANNEX
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GVS customers concentration

Costumer concentration is generally low 
execept for the Energy & Mobility segments in 
which is higher due to important commercial 
relationships with several automotive OEMs

ANNEX
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GVS customers: B2B-B2C and contracts

Costumers  contracts

99% of total  revenues 2023E

B2B
- Direct sales to OEM
- Individual purchase orders (3 years)

B2C
- Costumers served by distributors
- Framework contracts (2 years)

ANNEX
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GVS blue chips clients

ANNEX



INDUSTRY OVERVIEW
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Porter analysis

We conducted Porter's five forces to analyze the competitve 
forces within the industry:

- New Entrants : the threat is minimal thanks to the high 
barriers, economies of scale and strict  regualtion.

- Internal  Rivarly: high due to the presence of major 
conglomerates and small specialized niche players.

- Power of buyers: low because of substantial costs of 
changing suppliers also in terms of time

- Power of Supplier:  depends on technological dynamism 
and certified quality.

- Substitutes : challenging to identify direct and similar 
products.

ANNEX
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SWOT

S: GVS draws its strength from the vertical integrated business 
structure (self-produce 60-70% of the filtration  membranes).

T: low management turnover and profitabilitty  reduction after 
the COVID-19boost.

O: GVS can takeadvantageof the increasing trend demand 
for e-vehicle components.

W: limited exposureto developingcountries as the adoption of 
filtration  solution is still  low

ANNEX
























































































